Below is a VERY SIMPLE warm market script.... as we have really been working to simplify everything so that we can prospect, duplicate, and grow much faster.  This script is mainly for an initial launch call, but also works great with any warm market prospecting that you are doing.  If you have not spoken to the prospect in a while, warm up the conversation first for 2-3 minutes (use F.O.R.M. format for ideas of what to talk about- Family, Occupation, Recreation, Money) and then say "it's great catching up, but the main reason I called actually is business-related".  The whole idea in prospecting, is to get your prospect to listen to a live or recorded overview.  
You never want to sound like you are reading a script.... and your goal on that initial call is to CREATE CURIOSITY only to get them to take the next step(listening to the live overview).  It is not to try to sell them anything, tell them all the details, or try to answer questions.  Keep it short and sweet, invite to the call or the meeting, and get off the phone.  So how well does this work?  A personal trainer used this script recently and had 9 people there for his launch meeting.. and out of that created $9,000 of volume!  These are great results.. and you can implement this into your business as well.

 

So here is the Launch Call script:

"Hi John, it's Mary.  I am putting together a Team to bring a new, patented technology to market.  (optional:  We have the only laser scanner that can measure your health).  I want you on my Team. One of the Senior Partners is going to do a 25 minute conference call to go over the details on _____day at __:__ AM/PM.  Can you commit to the time and be on the call?  Great, here is the number.  I will call you after to follow-up and answer any questions you have."

 

For a Launch Meeting, it is the same script but the last sentence invites them to the physical meeting:  
 "Hi John, it's Mary.  I am putting together a Team to bring a new, patented technology to market.  (optional:  We have the only laser scanner that can measure your health).  I want you on my Team. One of the senior partners is going to do a presentation and demonstration at my house on ___day at __pm.  Can you be there?  Great, let me give you directions."
 

Here is another option called the "enthusiastic script"... 
Hi John, this is Denny.  Listen, I have found an unbelievable situation that we can profit from.  The company I’m with has created a monopoly with a new technology!  There are going to be millions made and you can be part of it.  One of the Senior Partners is going to do a 25 minute conference call to go over the details on _____day at __:__ AM/PM.  Can you commit to the time and be on the call?  Great, here is the number.  I will call you after to follow-up and answer any questions you have."
